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Financial self-help organisations (SHOs) are oftetong the first private institutions identifiedrasl
or potential social security instrumentBor that, most studies refer to the obvious buftialls and
other special purpose arrangements, but severalimgly that a social security function can be
attributed to the whole range of financial SHOstha sense that they supply lump sums that can be
used for emergency payments. They are “a way afeaging saving, and can be perceived as a form
of social insurance” (Van Ginneken, 1999:21). Sthlere is a lack of detailed studies on how the
social security function appears in practice. Thasthof examples where financial self-help
organisations helped people to cope with advessiied deficiencies does not clarify whether this
form of protection is equally available to all peitants in all types of financial self-help
organisations. Much remains unclear about howdhgension of financial self-help organisations is
regulated, what kinds of problems emerge, and it limitations aré.

This chapter aims to investigate the social sectuitction of financial self-help organisations
in a concrete social setting. It shows that tharfoial self-help organisations examined here psovid
little direct protection against adversities anéiaiencies. They can only be useful for this pupds
used in combination with other financial strategesangements and institutions. Hence, the chapter
demonstrates that the social security functioniridricial self-help organisations cannot be taken fo

granted, and should be examined within its spesiitio-economic context.

The research was conducted in Bujung, an ukaanpungat the outskirts of Yogyakarta. Like many
kampungin urban Yogyakarta, the area is divided in défdrsocial and topographical spaces that
more or less coincide with each other (see Guinrigx6:103-8). The elevated, upper section, of the
kampungis mainly occupied by what could be termed thedowiddleclass. This includes teachers
and other lower echelon civil servants, traders skilled labourers. Lowly or unskilled labourers,

small traders and pedicab drivers occupy the I@getion, which lies along the two rivers that borde

1 Cf: F. von Benda-Beckmann et al., 1988:16; Boun@®84b:375,381; Bouman, 1995a:118-127; Calomiris an
Rajaraman, 1998; Gerdes, 1975; Van Ginneken, 199%:idgley, 1994:225; and Woodman, 1988:81).

2 The issue of financial self-help organisations sodal security has become all the more timelyabee of the
recently growing interest in “Microinsurance”, aefit spin-off of Microfinance. Its growing populgrican

among others be seen from the several workshop&dira been organised, among others by CARE and-MBP
DAI, ICWC and UNCDF, and the ILO, throughout theay2000. See also The Microfinance Newsletter (i€red
and Development Forum, Dhaka), Iss. No.7, 2000.



the kampung The people from both sections have to work togreih RT and RW meetings, but for
the rest they very much keep to themselves. Rouglillgin the confines of their own sections,
neighbours tend to have rather close relationshifpseach other. They spend many hours together on
the streets, in their houses, and during the freigmeetings of different kinds of social organisas®

In Bujung, occupational multiplicity is the nor@enerally more than one household member
contributes to the household income and each ohtban be engaged in more than one income
earning activity. Some of these activities earrydaicomes, while others have weekly, monthly or
even annual payment. Many of these activities pi®Viighly uncertain incomes. Pedicab drivers and
traders generally on one day earn more than orhano€onstruction workers may go many days
without a job. And even civil servants, who havegular basic income, depend heavily on infrequent
bonuses. As a result, almost all households in iBujare confronted with more or less fluctuating
incomes.

On the other side of the household budget, expaedi are also unevenly spread over time.
Households spend a relatively stable amount of jnamedaily food, but some expenditures on for
instance housing and education have to be mademoontghly or annual basis. Spending’s irregular
component is found in relation to family ceremoniegspital treatment and the purchase of luxury
goods. Consequently, irregular financial cycles arfact of life. Cycles of income and expenditure
often do not neatly coincide, which inevitably résin ‘financial gaps’ that have to be filled im®
way or the other. For almost all households in Bgjuhich do not live in abundant wealth, these
financial gaps create serious insecurities. Soegaurity is the protection against adversities and
deficiencies (see Van Ginneken, 1999:5). Theseratas and deficiencies can take forms, but in the
highly monetised economy of Bujung, most of thenl down to temporary or permanent financial
gaps, meaning that income does not tally experdiflinerefore, social security is here taken more
specifically as the set of mechanisms used by iddals and households to cope with these constantly
emerging financial gaps. It is the purpose of dhiapter to examine whether Bujung’s financial SHOs
provide such social security.

Participation in financial SHOs is widespread ujuhg. One can generally find the members
of one household to participate in a number ofeddht financial SHOs. With regard to the
organisational set-up, there is a basic distindtietweenarisan andsimpan pinjamThearisanis an
arrangement whereby all participants regularly Gbate to a collective fund, a kitty, which is
subsequently disbursed to all members in turn. Seapience of disbursement is generally determined
on basis of a lottery, but sometimes also on bafskidding. Thesimpan pinjamis an arrangement

whereby all participants contribute to a loan fuftrdm which all participants are entitled to také o

% For vivid descriptions ofampundife in Yogyakarta, have a look at Guinness (1986 Sullivan (1992).



loans. Those loans are repaid with interest sothigatotal amount in the loan fund can accumdiéte.
addition, many financial SHOs manage ‘special fundéich make contributions to participants’
funerals and in a few cases also for hospitalrreat.

Five local types of financial SHOs can be distisbad in Bujung, primarily on basis of the
size of contributions and the relative importanéesacialising versus financial activities. The firs
cluster is termed the ‘social SHOs’, which managmlsarisan, simpan pinjamand special funds.
This is the most numerous category of financial SHhe Bujungese participate in hundreds of these
organisations inside and outside tk@mpung In many cases participation is obligatory, in the
neighbourhood or workplace. Hence, | encounteréd single household where none of the members
joined such a ‘social SHO'. The organisers andi@pents of these SHOs regularly emphasise that
their only function is to strengthen feelings ofétherness and to provide information. The second
category is that of the ‘privatrisan, entailing only a plairarisanarrangement. These SHOs have no
meetings and the socialising aspect remains lintitea few minutes of chatting before and after the
lottery. The financial contributions do not far erd those in the social SHOs, but they supply Ibigge
lump sums. There are a few dozen of privatsanin Bujung. The third category is that of the ‘piabl
simpan pinjarh of which there are also a few dozen in BujunggeSe organisations have bgimpan
pinjamand special funds, sometimes with a small additiarisan The two remaining categories, the
‘market arisani and the ‘credit cooperatives’, are more straigitfardly commercial in their
orientation.

Financial SHOs provide lump sums in the form dfiés and loans. In the case of social
SHOs, they may range from Rp.10,000 to Rp.50,0G8afe arisan range from Rp.30,000 to
Rp.400,000, publisimpan pinjanbetween Rp.50,000 and Rp.600,000. Both makstinand credit
cooperatives are found roughly between Rp.300,0@DRp.3,000,000. For comparison, during my
fieldwork, a labourers daily wage was between R®6,and Rp.10,000. Most civil servant earned
something between Rp.300,000 and Rp.500,000 pethmAimost all households join one or more of
the social SHOs and a little more than half of th@m one or more of the SHOs in the other
categories. Women predominate in the priatsanand markearisan whereas the other categories

are mixed (although men and women often have tveir groups).

Direct protection from financial self-help organisations

Financial self-help organisations could in prineiplrovide direct protection against financial gaps

two different ways. Insurance arrangements existast of Bujung's financial self-help organisatipns

* These two types of arrangements roughly correspétidthe more general terms of Rotating Savings an
Credit Associations (ROSCAs) and Accumulating Sgsiand Credit Associations (ASCRAS). See for exampl
Ardener (1995) and Bouman (1995b).



with the exception of markeatrisan privatearisanand some credit cooperativeShese organisations
have emergency funds that are built up from regotentributions paid by all participants. The main
problem with these arrangements is that they arellydimited to disbursements in case of deatld, an
exceptionally also in case of illness. There alarge number of adversities and deficiencies that a
not covered by these arrangements (housing, edacamemployment, etc.), in spite of the fact that
they create urgent problems for most of the paicis. Another problem is that the disbursememts ar
comparatively small, mostly at around Rp.10,000thim best case, there is a disbursement as high as
Rp.60,000, whereas the costs of a funeral easlgtréhe tenfold amourft.

Of course, there does not necessarily have totaegated insurance arrangement to provide
direct protectionArisan andsimpan pinjancould also fill financial gaps through direct alédion of a
kitty or loan. The problem is that participants ardy to a very limited degree able to determine th
moment of disbursement of kitties and loans. Moistan distribute the kitties on basis of a lottery and
it is practically almost impossible to make the mén of the kitty exchange turns with someone who is
in urgent need for moneyrisan organisers explained to me that most participantsso eager to
receive it that nobody is willing to surrender tigy. “Everybody needs the money!Formally, in
simpan pinjamit is possible to take out a loan whenever onasée However, it happens that many
organisers, with the support of a majority of tletigipants, are strongly focused on maximising the
annual dividend. For that reason the loan fund sidedbe lent out as much as possible and all
participants who are without debt are pressurddke out new loans, even if they do not need them.
As a result, everybody is almost continuously inddlio thesimpan pinjamand only those who have
just repaid their old loan are able to take ouéw pne.

There are different ways used to solve the proladémot having immediate access to lump
sums. For instance, there are maikeésan that are organised according to a bidding schevhesh

allows participants to influence the moment on \whitey receive the kitty. Witeimpan pinjanit is

® These arrangements exist in office cooperativasviifservants, but they are often absent witlvaiely
organised credit cooperatives.

® These insurance arrangements are also seldomamedtin the literature on financial self-help origations in
Java. Exceptions are Kakisina et al. (1991:13),rBauand Moll (1992:214), and Patma-Mingoen (1980:94
Kakisina et al. share my observation that thesdgare relatively small. Bouman and Moll howevesalibe a
self-help organisation of pedicab drivers in thetoe of Yogyakarta where the emergency fund isctreral
arrangement. Funeral funds seem to be much momspiidad in African countries (see Bahre, 1999 aatkK
2001). It goes beyond the scope of this chaptéulipdiscuss the possible reasons for the lacksfirance
arrangements in Indonesia. In Lont (2001, forthaahi will argue that it is probably primarily cad by
insufficient trust in organisers as money guards.

" An exception took place in a lower partsan RT. Here it was decided that two participants, Wwhoause of
illness were unable to work, could have precedémtiee lottery of tharisan If surrendering a kitty could
happen somewhere it should baisan RT, where the kitties are small and participarggdiently meet, also
outside the meetings. However, in general it isadelly not true that “[I1]f one is the victim of aidden
misfortune [...] one can always persuade the othenipees to take the pool out of turn”, as Geertz 2t987)
states for Modjokuto. Bouman (1995hb:378) also noar#tithis to be a widespread practice in ROSCASs in
general, and other Indonesian observations caalb&lfin Murray (1991:79) and Mai (1992:7). It rensi
difficult to determine why this practice is absenBujung.

® This can be called the proportionality principM. participants are expected to make the sameritartions to
the annual dividend, so that nobody benefits maae the others.



sometimes possible to take out a loan under theeradrone of the other participants, one who at that
moment is free of debt. The actual borrower pays riionthly instalments, while the ‘onlender’
remains formally responsible. This way, the onlerallws the actual borrower to take out a second
loan from thesimpan pinjam although this is formally prohibited. Organise simpan pinjam
regularly emphasise during the meetings that letosild be used for personal purposes only and not
transferred to others. Onlending therefore happsrs of the time secretly. It are usually peopl@wh
participate primarily for socialising reasons amgl bt have a need for lump sums that do such
onlending?

However, as inventive as these solutions may lsilliremains necessary for the participant
to wait until the day of the next meeting, whichugually organised only once a month. This makes it
difficult to meet urgent necessities directly wittoney fromarisan andsimpan pinjamTo give an
impression of the limited direct usefulness of fical SHOs: Only one respondent mentioned
participation inarisanas a form of protection against adversities, wietEL8 respondents mentioned
money and personal savimsOnly one respondent mentionadsan as the solution for ‘the most
difficult problem their household had ever expeciedai, whereas borrowing money was mentioned by
far most frequently. Financial self-help organisas were mentioned twelve times as a source of
finance for paying the most recent hospital biljam less than gifts (113), savings (73), and loans
(29). Direct allocation of lump sums is mainly gotion for necessities with which it does not really
matter exactly when they are met, as for improwinfuilding a house. The situation is fundamentally
more difficult though for necessities that havébeomet at a specific moment, such as hospital costs
school fees and presenting gifts at a wedding.

As a consequence, participants who want to makefuseir financial self-help organisations
for coping with financial gaps have to do so iniadirect way. There are basically two possibilities
They can either use the social capital that thex lpmoduced while participating arisanandsimpan
pinjam, or they can allocate their lump sums (economigitah in such a way that they provide
indirect protection. This analytical distinctionedonot imply that these two possibilities are saigar
in reality. It is meant to clarify on the one hamalv social capital produced in financial SHOs can b
used to mobilise economic capital outside thesarosgtions, and on the other hand how economic
capital produced in financial SHOs can be useddbilise other forms of economic capital and social

capital outside these organisations.

° An example was my landlord who explained what ide ‘dl allowed Priyanto to borrow on my name. He
needed an operation at the hospital and | feellttamnot refuse him the loan. | have known himadong time,
so there will probably be no problem with repayrent

19 More precisely, we asked respondents about theallalthey had prepared for the rain, in refereocee
well-known proverb Sedia payung sebelum hujafhe survey was held among 156 households eqdizilyed
over the upper and lower section of kanpung



Managing relations: Coping based on social capital

Participation in financial self-help organisatiotesn, in an indirect way, provide access to loans or
gifts from neighbours, relatives, acquaintancesd, @ileagues, from all those who also participate o
are otherwise connected to the organisation. Byigyaeiting in a particular financial SHO, those
people come to know who you are and that you deetaldeal with money in a responsible way. The
building up of these contacts, through which onegl¢@ventually receive support, can be understood
as the production of social capital in financial(H

In recent years, the concept of social capitalde®me more and more popular in the social
sciences, which has resulted in a wide diversitintdrpretations and applications (Woolcock, 1998).
For this chapter it is useful to stick to a veryrow interpretation close to that of Bourdieu (1289
According to Portes (1998:4-5) the concept of daxgital is “decomposable into two elements: first
the social relationship itself that allows indivals to claim access to resources possessed by their
associates, and second, the amount and qualibyosétresources”. In other words, people are able to
mobilise (financial) resources if they have meahihgelationships with others who have these

resources available, and participation in a finah8HO can be one of the ways to do so.

Reciprocity

We need to understand that the exchange of loatveebe relatives and ‘friends’ (in the broad

meaning of the word including colleagues, acquaitga and neighbours) is in itself problematic and
not self-evident in the context of Bujung. The Biygase do not give their money to everybody they
know, not even to everybody they like. They wantrtake sure that they will receive something in
return and they have to trust each other. Forghipose, the exchange of loans and gifts is firmly
rooted in the norm of reciprocity, a classical teamanthropology (Gouldner, 1973:200).

Reciprocity is the practice whereby “gifts are givie order to evoke an obligation to give
back a gift, which in return will evoke a similablmation — a never ending chain of gifts and
obligations” (Kopytoff, 1988:69). In that senseftgjinvolve a kind of debt, not unlike debts geneda
by credit transactions. Also in Bujung, with regéomdsupport from relatives and friends, it is diffit
to make a distinction between loans and gifts. #tgn, no clear repayment procedure for loans is
stipulated among creditor and debtor. In many ctisese debts are never definitively settled, bet th
debtor can return the favour in many other waysn&omes he will give a small sum of money once
he can afford to, or lend a hand whenever thaedgired, for example when the creditor's house
needs to be repaired or when there is a preparfdioaslametan If he is able to do so, the debtor
might reciprocate the loan by lending money todreditor at a moment when he is in need of cash.
Chains of support transactions are in such a wagtarmingling of loans and gifts.

Gouldner (1973:242) explains that reciprocal reladi are based on the norm of reciprocity,

which entails that “people should help those wheehzelped them, and people should not injure those



who have helped them”. What is typical of this kivfdreciprocity” is that normally the debt is never
settled completely. The debtor returns the favaurtypically gives a little bit more than what hash
received. In that way the original creditor beconties debtor and vice versa. After this kind of
exchange has occurred a number of times the pantgsnot very well remember who is indebted to
whom, but both feel the responsibility to help dtleer if they can or when the other is in needadph

Reciprocity mediates risk and trust. Reciprocalhexges generally start small with token
gifts and, if favours are appropriately returndueyt can gradually evolve into an exchange of large
sums of money. If reciprocal relations persist avéong term, as is often the case with closeivelst
and old time friends, they can be meaningful sauaesupport for all kinds of financial gaps. The
fact that two people engage in a reciprocal retagsbows that they trust each other, that they are
willing to take a risk, willing to commit themselvéo each other, and that each of them is capdble o
fulfilling his obligations towards the other. Inighway it is both an exchange of obligations and an
exchange of information between both parties. Tlistence of the norm of reciprocity explains how
the act of supporting others might very well beaiperson’s own interest, and may create a safety
network through which support can be mobilised (Rows, 1995:119; and Vel, 1994:159-63).

As beautiful as the theory may sound, except femall circle of close relatives and intimate
friends, the reciprocal loans that the Bujungeseive are small, rarely more than a few thousand
rupiah to buy some groceries or repay a tenaciooisegiender. Small short-term loans can solve
many urgent problems that would otherwise be qdi#&imental, but their usefulness is clearly
limited.

The problem is that people can never be completetyain that support given is properly
reciprocated. There is a realisfidsk that the other is ‘fishing’ for their monegdhintending to run as
soon as he has acquired enough. It is always bara €¢reditor to establish whether his debtor $® al
indebted to a number of other creditors. Therenaaay stories circulating in Bujung about people
who accumulated debts with a large number of theighbours and subsequently fled somewhere
else. In some cases, the debtor may not even rtumybtio stay stoical under the polite forms ofisbc
pressure exercised by his neighbours. If in themesactions favours are not quickly returned, ia on

way or the other, support relations can easily totm a hefty quarrel. Jadiyo told me:

“Some years ago my wife lent Rp.75,000 to Asmarife wt was decided that there was
to be Rp.5,000 interest. We thought: ‘she is al ggrvant and has a fixed income, so
there is no problem’. It was also decided thatrttemey should be repaid at pay-day, say
the 10" of the month. On the Yomy wife went to their house, and Asman’s wife said
that there was no money. There was no problem, aiget for the next month. That
month my wife went back again. Again there was ey, but Bu Asman paid the
interest, no more. The third month my wife wentkagain and knocked on the door for
the third time. The door went open, Asman’s wifavstnat it was my wife and

™ Generalised reciprocity, in the terms of Sahli®7Q:193-5).
12| mean ‘realistic’ in the sense that this riskéceived to be realistic by most Bujungese. Evedyhs
acquainted with the frequently told stories of app#ly reliable people, who suddenly disappeared.



immediately slammed the door shut again. My wifeswaad as hell, and therefore
Asman’s wife was also angry with my wife. The endswthat Asman’s wife was so

terrified of my wife that she went to Salman anklealshim to lend her a golden necklace
worth Rp.150,000. She immediately brought it toghep and sold it, to repay her debt. It
was all very embarrassing.”

Many other Bujungese warned me never to lend anyemméo anyone, asserted that they themselves
never lent money to anyone, and recalled in distigsstories of when they had been stupid enough to
lend a neighbour some money. As one man said: ‘Sfmuld only lend money to someone you can
trust, and you cannot trust anyone who asks faaa.! The only reason why some people still lend
money to acquaintances is because they give imogetwho tenaciously beg for money, and because
they are afraid to look stingy.

The only sphere where reciprocal exchange seenhbe tmuch less of a problem is in the
sphere of immaterial favours. For many people ijuBg it is much easier to find some time to help to
help their neighbour, than it is to find moneyytfu do well to others, people come to visit you whe
you are ill, when your mother is dying and whenryson is being circumcised. They come and give a
hand when you want to refurnish your house or asgaaslametan The Bujungese were never tired
of emphasising to me that the attention from tineiighbours was an important form of support in
their lives. “If you are ill, a visit from your nghbours is the best medicine you can get”, someone
said. Immaterial support is important and much egipted by the Bujungese, but it is not the kind of
support that fills financial gaps. Except then fbe fact that at certain occasions the same people
provide symbolic financial gifts, in case of deatid illness, and at certain ceremonial occasiofts. A

these small gifts together can make a substantial'$

Therole of financial SHOs

Now what is the role of financial self-help orgaatiens towards generalised reciprocity? It would be
wrong to assume that, because the arrangementstedein financial self-help organisations also
form a continuous exchange of credit and debtspatflicipants are automatically tied in reciprocal
relations with each other. As we have seen from thillingness to exchange turns, joint
participation in an arisan does not imply a serfssotidarity. There is no norm of reciprocity that
dictates participants of financial SHOs also toptypoans to other participants on an individuasiba
No participant of Bujung’sarisan andsimpan pinjamwould dream of claiming support from others
solely on basis of joint membership. Nonethelesént | participation in a financial self-help
organisation has certain relevance. Gouldner (P®13:already demonstrated that reciprocity is not

always just an arrangement between two singuldiegaibut that it can be embedded in a context of

13 Often the meeting of the financial self-help origation is the platform on which these donatiores ar
collected. Each gift is in itself small (usually BP0 to Rp.1,500), but all of them together forsulstantial
amount.



normative social relations. There are situationsvitich A is obliged to help B because B has once
helped C, for instance when A feels strongly afféid to C*

Reciprocity mediates risk and trust. Parties ineaiprocal relation show that they have
concern for each other and that they are able ifd fheir obligations towards each other. A
participant in a financial SHO shows to have conder his fellow-participants, and shows that he is
financially trustworthy. The norm of reciprocityatiates that such an act needs to be rewarded. The
principle of negative reciprocity (Sahlins, 197231%) makes that people who do not engage in such a
relation, or do so badly, can be punished. Irresiide spenders will either avoid these organisation
or quickly build up a doubtful reputation. In thaay the financial SHOs serve to filter the bad sisk
from local exchange relations. Reciprocity betweerticipants ofarisan andsimpan pinjamtakes
place in a more or less controlled environmentsalp monitored by the organisers and the other
participants. Reciprocity is therefore more safetablished and therefore immediately also less
powerful. The smaller the risks taken, the smahlerreward. Participants arisanandsimpan pinjam
cannot hope to gain as much in return as if thelyilmaested in a personal relation.

Social capital can be built up in some types ddifficial self-help organisations and less so in
others. The expansion and strengthening of soeiaarks is only possible if participants know each
other and preferably also have some interactioh wdgtch other. The participants of a markesan
never convene and generally do not know each 6tHdost credit cooperatives only have annual
meetings, which are only attended by a minoritghaf members. Privatrisan usually do not have
official meetings, but with these organisations plaeticipants at least see each other when therikedt
are held. But obviously the significance of finacself-help organisations for social networks is
greatest with publisimpan pinjamand social SHOs, which have elaborate monthly imgst

In and around Bujung, there are many ways to gt aontact with other people. Many
Bujungese like to hang around on the streets arttidralleys to chat with each other. They work
together inkerja baktito build sewers, bridges and pavements, and gad¢b other'slametan The
meetings of financial self-help organisations areequally important form of social interactibhAs
one man said: “wherever there is an activity, therbound to bearisan or simpan pinjarih Rather
than a platform for making friends, the meetingsam occasion to show your face, thus establishing
reputation. As one of the participants said: “Byatling these meetings you can make friends. People

will know who you are and where you live.”

14 See also Portes (1998:7-9) who mentions interii®rms, calculation and social pressure as gedsitms
of motivation for others to make resources avadai basis of social capital.

13 with marketarisanthere is regular interaction between the orgarisereach individual participant.
Participation in tharisanis of great significance for their personal relaship as a trader and a client (see
Alexander, 1987:83-4 and 111-33).

18 |deally one engages in all these activities tovéastr most respect in the neighbourhood. When ag/ouan
from Boyolali, who grew up in Bujung, died in affia accident, several buses travelled the eiglitynketres to
pay their condolences. Those who went felt obligedo so because when he was a youngster, the addlnelen
very active in Bujung’s community life.



Sometimes, people join particular financial selfph@rganisations to strategically expand their
social network. Bu Mantiyo for example, is the wiean official at the Pertamina oil company who
moved into Bujung recently. She immediately joirtled privatearisan run by a neighbour. She was
not at all interested in the lump sum of Rp.70,8@0ich was peanuts to her, but in gaining a foathol
in her new neighbourhood. Bu Nugroho is a relayiva@iccessful food trader from Bujung’s lower
section. She managed to join the upper sedimpan pinjamUKK, through which she hoped to
“drop outside” her lower section milieu.

If a self-help organisation is organised among memlof an existing social network, one is
usually expected to join like all the others, tofion the importance of existing social ties. Wheatit
is a descent group, a group of pedicab drivers neighbourhood group, if that group decides to
organise ararisanor simpan pinjamall members of the group basically have to jbi@ arrangement
to show that they care. In this sense, particigatin financial self-help organisations conveys a
message. It shows that you are a good member abthenunity’ and that you are concerned with all
the others (a kind of ‘good citizenship’). This sage of group solidarity is also regularly exprdsse
in the speeches held during the meetings and sbarabinost all the participants.

Thus, patrticipation in financial self-help organisas becomes a basic requirement for
obtaining support from the not-so-intimate felloaricipants. It is not yet a guarantee for recajvin
support; one cannot claim help merely on basi®iof jparticipation in a particulaarisan or simpan
pinjam An upper section electrician explains what kirfdsapport one can expect: “There is an
advantage of joiningrisan and being active ikampundife. Only if a person is exceptionally active
in the organisation of a self-help organisatiorparticipates in many of them, or indeed if he isyve
active in any other social activity within the conmity, he or she is likely to receive special aiten
in times of need. [A normal degree of participaliorakes sure that when you need help, you do not
need to ask people but they will come by themselvegould be embarrassing if | had to ask.”

If a person decides not to participateanisan andsimpan pinjanthis conveys the message
that he is not interested in the others. It mehas lie effectively excludes himself from estabhghi
reciprocal relations with many members of the graNpt only are all the important issues of the
neighbourhood section, working group, or group regrids discussed at the meeting, because of its
regular occurrence the meeting becomes the basi®fial interaction within the grodp Depending
on the kind of group and the socio-economic cirdamses of the individual, the gradual exclusion

from such a group can have real consequences. Buig@a woman who never attends Hresan in

" The same argument holds for less obvious ‘comriasiithat host financial self-help organisationkirik of
the ties between colleagues (co-workers) and bettaders and customers at the market.

18 Bu Ran, who recently migrated to Bujung from dagé close to Yogyakarta, sees the negative sitteeof
habitual participation imrisan “Here in the city there are a lot afisanand you have to contribute here and
there. In the village there is rmoisan The men only have a meeting when the village theasdanything to say.
Here thearisanare needed to bring people together regularlynbtieverybody is so happy with it because
financially they can be a real burden.”
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her RT. When she had tsemetarfor the 3%' day of her baby daughter, she not even had tdoask
help but she also had to pay those who came ta‘help

It is obvious that one does not need to, and offamot, produce and strengthen intimate
relations by participating in financial self-helpgrganisations. A relationship based on mutual
participation in financial SHOs, with meetings timatver take more than a few hours, is unlikely to
generate enough trust and social capital. But d smaber of intimate relations is not all that p&»
need. After all, it is improper to mobilise one iprocal relation too frequently and therefore it is
necessary to have a broad array of social cagitahe's disposal. The relevance of financial SHOs
therefore lies in the social capital that can bt lgp with more distant relatives, acquaintanced a

neighbours.
Managing money: Coping based on indirect lump sum allocation

Financial self-help organisations can in anothey Wa useful coping mechanisms in the sense that
their lump sums can support other financial prasti¢-inancial SHOs are excellent producers of lump
sums. Those lump sums can provide collateral fandp and provide a kick-start to savings and to
investment. The first options, credit and savirggs) offer protection against financial gaps, wherea
investment can be seen as an attempt to enhanogalntiving conditions in order to eradicate
problems of vulnerability®

Although it is considered closely related to socegpital in most of the literature, the meaning
of economic capital receives hardly the same degfesttention. Bourdieu (1989:122) and Portes
(1998:7) are very brief on their perception of emoic capital. People like De Haan (2000:344) and
Ellis (2000:8) elaborate more as they distinguistwieen natural capital, physical capital and fimanc
capital, but their distinction remains rough anddencontextualised. The perceptions of people
towards economic capital deserves much closer tatterand it iS necessary to investigate the
existence of different kinds of money, in the setis# they serve different purposes, come with

special obligations, and have specific qualitfes.

Borrowing, saving, and investing as coping strategies
The Bujungese have a wide array of options avalaliien they want to obtain loans. The bank gives
relatively cheap and large loans, but requiresigafft collateral. Employers can pay wages in

advance and do not deduct interest payments. Akawve seen, relatives and neighbours, if they are

19 Jadiyo, a lower part shop attendant who was néeea on participating in trerisan RT said that he
increasingly felt like an outsider in his own ndiglarhood. He thought that the attitude of his nieayhrs
towards him was related to his absence at the nggeti

% Dreze and Sen (1991:3-4), with their conceptsrofgetion and promotion, argue that the improvenoéat
person’s income base should be considered in tiyatwantributes to social security.

2L Studies that thoroughly discuss the implicatiohdifferent types of money include Carsten (19&Hipton
(1989), and Zelizer (1989).
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prepared to do so, generally provide interest-fisns but they do leave the borrower morally
indebted. Pawnshops provide loans on basis of phassgets, which are lost if the borrower is unable
to repay soon enough. Moneylenders generally doasktany questions, but demand a very high
interest rate. And finally, small shops (where gsi@re higher than on the market) inkbhenpungare
willing to provide goods on tick, but only for rdgucustomers.

These loans can be used to fill financial gaps$,noa all to the same extent. Each loan has
different characteristics, qualities and disadvgesa An important factor is availability. Loansriro
moneylenders are quite readily available, whereasd from banks can take a lot of time. Loans from
employers are widely preferred, but their creditugially limited to a month’s wage, and many
Bujungese have taken their credit already. Loaosifrelatives and friends are often small, smaller
than the money that is needed, etc.

Also with regard to saving there are several ogtiépart from participation in financial self-
help organisations, the Bujungese also save at lanmdeat the bank. Saving at home can be in cash
and in kind, for example in gold, building materighickens, pedicabs, televisions and other durable
goods. Each form of savings has specific advantagésdisadvantages. Savings at the bank yield
interest, but also require an ability to make reddy large deposits and time to queue. Moreover,
money at bank accounts cannot be accessed outpil@ng hours. Savings in cash are easily
mobilised in case of need but simultaneously aksilye spend on trivial expenditures. This latter
problem is considerably smaller with savings indkiBavings in kind are also more inflation resistan
and can be made use of before they are mobilisedaish. A problem, on the other hand, is that a
certain amount of money must be accumulated bsfork assets can be purchased.

With saving, everything turns around finding thdabae between illiquidity and liquidity.
Money ideally needs to be available in case ofraargency and unavailable when someone calls by
to borrow some money or when thaksoseller passes by. To keep savings safe, it hbe t®t aside
in one way or the other. The money has to be gavelistinct status so that it is not mixed up with
daily shopping money or pocket money, and sperdrdagly. It can get such a status by keeping it in
a separate place, for instance a moneybox or agsweiccount, or to keep it in a different formttisa
in kind.

The third option is investing lump sums in order itoprove the income basis of the
household, so that it is less vulnerable againgtsities and deficiencies. For most people in Bgju
the ability to invest in enterprises is quite liedt Most of the entrepreneurial activities in which
people are involved require a one-time investmertt i is fairly difficult to make investments in
order to expand the production capacity. Firstlfsach an expansion requires also an expansion in
labour force, thus the employment of someone &gt entrepreneurs in Bujung are careful not too
employ anyone in their business apart from thein @gouses and children. Such regular employees
are more expensive, they are considered less ttsiyvand to require constant control, and they are

likely to make claims for loans, prepayment of wagad so forth. Many self-employed in Bujung do
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not want to employ anybody else in their businbssause “a worker will be more of a burden than a
help”.

The second problem is that an expansion of proolucictivity also requires an expansion of
customers. When | was discussing the idea of inwest with a foodstall owner on the main street, he
said: “Well, | could build another level on top wiy stall, but that does not mean that | would sell
more. Now, every day | prepare nine kilos of riBeme days | sell all of those nine kilos and other
day there are some leftovers. There is a lot ofp=dition here. With more seats, | would not selreno
food. It is better to use the money for a sewingrse for my daughter® Trade and home production
are no activities where an investment will certaiphy itself back. It is always uncertain if thesea
market for one’s product, and few of the (aspiriagjall-scale entrepreneurs of Bujung are willing to
take the risk of a loan for an investment in businéMost of the small-scale businesses in Bujung
have been started with own capital, obtained fronmaeritance or some form afezeki®, or with a
soft loan from a friend or relative. Since the Isdrom mostsimpan pinjamhave to be repaid along

strict terms, they are less attractive for smadlibess investment.

Therole of financial SHOs

The main advantage of financial SHOs in the spléiteorrowing, saving and investing is that they
are unrivalled as a means through which to acquim® sums. The lump sums that are built up in
arisanandsimpan pinjarrare well protected because access to them isuliffiNeither the participant
nor any other person is able to nibble from theuaedating savings. This is the illiquidity prefecen
(Bouman, 1994a:117). But not only is money conteduo a financial self-help organisation most of
the time unreachable, there is also an obligatmisave and contribute on a regular basis. Those
participants that fail to save regularly, and do peay their contributions, face (reserved) pubtiora

and strongly felt embarrassment. This is an exdk@aatage, missing from saving in piggy banks or in
saving in kind. With regard to this phenomenon, $¥aan (1996:12) speaks of social constraint to
self-constraint, which is leading a person to beex@mplary saver, able to defer gratification. 8bci
pressure together with potential feelings of emdmament if one cannot pay, makes participants eager
to fulfil their financial obligations.

Informants frequently mentioned this mechanismhasgrimary reason to participate in self-
help organisations: “Withowtrisan| cannot save. If | save in the house | spend ragey too easily.”
Ratih, a small trader: “Goyup Rukun [a sn&thpan pinjarhis very good for me because if | would
save at home | would be unable to save. The manwpieasily taken away. | can spend it on allssort
of things, from presents for people who marry oetgoy myself. For a loan of Rp.600,000 | only

have to save Rp.2,000 per day from the profit ofwayung” Tini, the organiser of aarisan says: “I

22 Of course, with investment one can also thinkneestments in education for the children, whiclveer
similar final purpose.
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like my arisan because it is impossible to save money in the dnddhenever my husband has had a
good day as &ukang ojekmotorcycle taxi), | might try to save money irethouse, but when a few
days later there is no money coming in and thedodml are screaming, | am bound to take money from
those savings. It is better not to have any momethe house.” Bu Warno, participant in another
arisan, says that she likes to joarisan because it is every day a little bit and that doesfeel so
difficult (tidak terasd. “The advantage with [thatrisan is also that it is always a surprise whether
you get thearisan or not.” The street trader Surono adds: “The athgm witharisan is that it
becomes a fixed expenditure. You can count witkwvery month there is the electricity bill and the
water bill. The same way we know that on certaiteslave have to spend money on dnsan When

we would try to save alone, we would miss all theia contacts, but we would also not be able to

save as much as we save now.”

The lump sums thus acquired are useful for borrgwirthe sense that they can serve as collateral fo
loans. This makes that we have to turn shortly poagtice that is widely applied throughout Bujung,
and which is calledyali lobang tutup lobang’ The term literally means "dig a hole, fill a hblnd
refers to the practice of taking out new debtsrisheo to repay old debts. Repaying debts with debts
occurs because loans demand compensation in the faind therefore can create a financial gap just
as much as they can solve one, especially wheonat stage it becomes urgent to repay them. A loan
can become urgent when it is very expensive, sachlaan from a moneylender or a bank. But it can
also become very urgent when for example a mamdishited with his brother for a long time already.
Every time he meets his brother he may feel moreagrassed that he has not repaid the debt, even
more if he knows that his brother’s wife is in hibgpand that he needs money for the operation.
When they do not have any money readily availaii@ny Bujungese prefer to replace urgent loans
with loans that are less urgent and less nastihatdhey can have a few more weeks respite.

In principle the practice of repaying debts wittbtdecan create a long chain of loans. A loan
from a neighbour is repaid with a loan from a beoftwhich on its turn is repaid by a loan from a
moneylender, a pawnshop, the bank, etc. The ptatteeisequence is for an important part determined
by the seniority, or urgency, of a loan (see Hosp897:9). People have clear ideas about the gualit
and seniority of different types of loans, wherelistinctions are made not only on basis of theepric
of the loan. Furthermore, loans are not necessarggnt in themselves, but they can become more
urgent over time and under specific circumstances.

A chain of debts can go out of control, creatingpaalling debt cycle (Rahman, 1999:78). In
Bujung, the story about Harjo is often recalled. Was a pedicab driver who liked drinking and
gambling. Harjo had debts all the time, but he alasys able to repay them sooner or later. One day

Harjo had the opportunity to buy his house at aaphaice. He took the offer and borrowed money to

% The wordrezekihas a connotation of luck, and is used to referwindfall, a sudden income, relatively large
and more or less unexpected.
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pay for the house. Actually the loan was a little high for Harjo, and he had problems with repgyin
it. Not much later, Harjo fell ill. According to éhstories, it was the stress surrounding the lmrae
that made him sick. Harjo had to stop working aedchuld not repay his debts anymore. When his
condition became serious, there was no money arg/oeobring him to the hospital, and so he died.
Whether the story is entirely true or not, it isrequent reminder not to be too careless algailit
lobang tutup lobang

Nonetheless, the practice of repaying debts wihtsl unmistakably has positive aspects,
especially for those people with a highly fluctagtincome. It makes it possible to keep debts fresh
This is very important given the pressure that gamw when a debt is not repaid soon enough. Agus,
a furniture maker, explains: “When we are talkifguat gali lobang tutup lobangt means that when
you have a loan with a friend, you have set a ttateturn it. Suppose that at that date you dchage
the money, then you ask for postponemeetiay You can not ask for postponement all the time
because that person will become angry. Three tismdse maximum. To solve this problem you can
take out a loan with another friend, with whom ytart on friendly terms. This can go on forevet, bu
you have to have a lot of friends for it, more thew.” Inability to repay debts can create tensjons
conflicts and loss of reputation, but it can alseam the loss of goods, which served as collateral f
the loan.

It is in the light of this practice that we mustdanstand the use of lump sums fransan and
simpan pinjamas collateral for loans from other sources. Thedweer indicates to a lender, for
instance a friend or a professional moneylendeat, ltle is likely to receive a loan or kitty in thean
future. He promises the lender that he will regag lban immediately once these lump sums arrive.
Nugroho is someone who suggests that this is ingapy reason to join aarisan “We also joined an
arisanof Rp.6,000 per day. That will give us 5.1 millinrpiah within two years time. Thaisancan
be useful for collateral. When we need money we staw a friend who has money that we joined
this arisan When we receive the kitty we can use it to retiayloan.” This way, the participants of
arisan andsimpan pinjancan deploy their money at the moment when they ie@and before they
are actually entitled to it.

The availability of collateral is equally importantproviding the borrower himself with more
confidence that the transaction will take plac@lasned. Most borrowers worry that they are noe abl
to repay a loan from a friend. They are embarra#fstwey fail to repay, i.e. violating the norm of
reciprocity. Setro is a dishwasher who says: “Wien take out a loan from someone, you do not
want to have it for too long, and you do not wamthave too many debts with too many different
people. Then you will get dizzy. Therefore it isesf good to borrow from simpan pinjanto close a
previous loan.” If it is a loan from a professiormabneylender, borrowers worry about the high
interest payment. If it were not for the approaghinmp sums of financial self-help organisations

many borrowers would not dare to engage in sudtitareations.
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Maximising the number of financial self-help orgsations in which one is participating can
further facilitate the use of lump sums as colltefhe quality of a lump sum as collateral depends
partly on how soon it will arrive. The higher thredquency with which a participant obtains new lump
sums, the bigger his chances to secure a loandditi@, if a debtor participates in a number of
financial self-help organisations the security dban does not depend on a single approaching lump

sum.

The combination of financial SHOs with savings ambestment strategies is a bit more
straightforward. If participants receive their lurspm before they actually need it, they can spénd i
directly on some form of consumption. They can alkoose to try and protect themselves against
possible future adversities and deficiencies. &t tase, they can stock their lump sums in a patson
security fund from which they can draw in case @ihancial gap, or they can use the lump sum in an
attempt to expand the household income. Ratmi @xpl&Ve have a bank account where we bring
our extras. When the big sums from tvesan come in we usually bring it to the bank first, dref we
spend it on the expenditure we planned.” Some pedgtide to put the money fronsimpan pinjam
loan on their savings account and then pay thetaiments out of regular income. In the same way,
people also put the kitties froarisan on the bank or use the money to buy gold. In idjiat lof self-
constraint problems and illiquidity preferencesstis quite sensible. Bigger amounts of savings are
much easier to keep than small change, and bririgitagthe bank or converting it to gold makes it
even more unreachable. In many cases this moneyreescearmarked as special purpose money, for
example for paying school fees or for ‘unexpectedds’. If there is a good investment opportunity,
people can put their money in an enterprise as ans& strengthen the household’s income base.

Eventually this is also meant to result in dimigidleconomic vulnerability.

The different types of financial self-help organisations

The six basic mechanisms through which one cariroptatection against adversities are not equally
found in the different types of financial self-h@panisations. Table 1 shows how the social sicuri
function is divided and where lies their primarypontance. Social SHOs have comparatively little to
offer, particularly because of the small sums imgdl These small lump sums are only useful as
collateral for small short-term loans. Their ma#tervance lies in their role for the reproduction of
social networks. Privatarisan and marketairisanhave no emergency funds and particularly important
for the allocation of lump sums. Participants ofrkeharisan rarely know each other and never meet,
which results in a minimal contribution to the reguction of social capital. All publisimpan pinjam
and part of the credit cooperatives have emergémugs, and both types give access to substantial
lump sums. Credit cooperatives, as opposed to guitpan pinjam have little relevance for

strengthening social networks because there adiyremy meetings.
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Table 1

Social SHOs Private arisan Public simpan Market arisan Credit
pinjam cooperatives

Emergency funds +/- - +/- - +/-
Direct allocation - - - - -
of lump sums
Strengthening + +/- + - -
social networks
Building personal - + + + +
security fund
Lump sum as +/- + + + +
collateral
Investing lump - + + + +
sums

Cautionary notes

Non-participation and exclusion So far, this chapter has focused on the usefsloéthe different
forms of capital produced in financial SHOs but ootthose required for financial SHOs. Economic
and social capital however, is also required tdigipate in financial self-help organisations, tayp
the contributions and to become eligible as a gipgit, and the social security functions described
this chapter are naturally only an option for thagko (can) participate in financial self-help
organisation$? Given the obligatory character afisan RT, there are hardly any people in Bujung
who do not participate in financial self-help orggations at all. Those who do not participate are i
the first place the children up till the age otd#rf® and most elderly people who live with their
children. Secondly, there are the so-called ‘terapomhabitants’. These are usually men who have
come to Yogyakarta to look for work and stay inuhg with relatives or employers. Finally, there are
the socially isolated people, including some paavengers but also the rich Chinese living alorg th
main road.

For the households that do participate, a littlearthan half of them join financial self-help
organisations with high contributions and big lgahe privatearisan, marketarisan, public simpan
pinjam and credit cooperativé$.An often-mentioned reason for not participatingtirese more
expensive organisations is being afraid to be wnéblfulfil their financial obligations, for exangl
because people consider their income to be toodio¥oo unstable. Others feel that they can save
enough by themselves. Whether someone considdisipation in a self-help organisation to be too

expensive or not can change over time. Most eldslyple in Bujung said they quit theirisan and

% The exceptions are those non-participants who getmsecure loans from onlenders.
% After this age they are expected to, and genedal]yjoin thearisanfor youngsters in their RT.
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simpan pinjamwhen they started working less, and also afterett@nomic crisis began affecting
Bujung there were several people who stopped [zating. Another reason to quit is when a major
breadwinner leaves the household or passes away.also possible that the income situation of
participants stays the same but that the levelootributions is raised. And finally, over the year
arisan andsimpan pinjancommonly grow financially, eventually requiringghier contributions than

some of the members can afféfd.

Burden of contribution- Financial self-help organisations can creats lft problems through the
burden of the contributions that participants abdiged to pay. Irwanto expresses his ambiguity
towards arisan and simpan pinjamlike this: “Kalau dapat uang senang-senang, kalau harus
membayar nyut-nyyiWhen we receive the money we are happy, but wiehave to pay our hearts
are thumping].” If people join a financial self-pebrganisation, they commit themselves to making
regular payments over a longer period of time. Byithat period it is very likely that they will be
confronted with downward fluctuations in their imoe or unforeseen expenditures. Thus, problems
occur.

The trick is thus to hold a safe margin betweenamm®unt of contributions and the average
amount of surplus income. However, this rule ofthucontradicts with the main financial purpose of
participating inarisan andsimpan pinjamnamely to tie as much surplus income as posaildesafe
and inaccessible place, the illiquidity prefereffcdf the safe margin is too safe it will allow dear
savings to leak away. It is this paradox that a@rglavhy some people take the risk to participate in
financial self-help organisations of which they htigiot be able to pay the contributions. If theg ar
subsequently unlucky and unable to pay there amengber of inventive, and sometimes costly, ways
to solve the problem.

The solution for most is to turn tgali lobang tutup lobangor repaying debts with debts.
Many people in Bujung, especially in the lower g@ttareas, have no principle objections against
repaying debts with debts and they prefer to sae & practical way, and often the only way, to enak
ends meet. Most of these people are unable togirediv much money they will earn on a day’'s
work. They often participate in more financial sedip organisations than they can afford and they a
constantly borrowing money in order to pay for @nsanor repay a loan in thempan pinjamSome

of these people see this financial juggling asradm in which they are forced, because as inhabitan

% One may think that participation high contributi®HOSs is limited to the wealthier inhabitants ofBg,
those who live in the upper section, but this isthe case. On average and for several reasongete from
the lower section invest a larger part of theiioime in financial SHOs.

2" The exception: | also came across the case df-hedp organisation where plans to expand the nisggion
with asimpan pinjamwas abolished because the organiser felt thag threre too many participants who could
not afford it.

% To balance a bit Bouman'’s idea on illiquidity mefnce (1994a:117), which | think is generally equialid, it
is useful to add that several people told me thextifficulties around accessing their money wasrgrortant
reason not to participate in self-help organisation
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of Bujung they are expected to participate in lalise associations. Some others quite voluntagly ti
themselves to the financial obligations of finahsklf-help organisations.

With privatearisan and marketrisanit is also possible to sell the kitty beforehaBd. Tejo
explains: “I once joined aarisan of Rp.10,000 per month, with a kitty of Rp.420,0@8ter seven
months we needed money for the school of my oldeid. There was no money for this. In th&t 7
month | sold the kitty for Rp.250,000 to a neighboAfter that | had to continue paying thesan
and there was quite some money lost. We negotfatetthe price but could not make it higher. It is
not possible to exchange turns with someone elsause everybody wants to have the kitty.” Such

transactions are normally made with other partitipaf thatarisan or with a local moneylender.

Conclusion

Participation in financial SHOs produces social andnomic capital. Both forms of capital can be put
to use for coping with adversities and deficiendieat result in emerging financial gaps in the
household budget, gaps that are an inherent coaeseguof the fluctuating financial cycles that most
Bujung households have to live with. The productima mobilisation of social and economic capital
involves activities of alert and scheming indivittuavho have an eye for what can and what cannot be
done and achieved.

The social capital produced through financial SH@s take the form of personal contacts and
familiarity with other participants and of an impeal reputation in social and financial affairs. The
personal contacts and familiarity can be a basisefgtablishing reciprocal relations. A proper
reputation can make a person more eligible for sttpp times of need, but can also serve as a&ind
‘human collateral’ for risky loans. The financiatrefits that can be obtained in Bujung on basis of
social capital are limited though. The Bujungesmaai@ reluctant to engage in reciprocal relations,
afraid as they are that their investments in thiekions will not bring any returns. It is very@ao
see reciprocal relations outside the family sphenere sizeable gifts and other forms of support are
exchanged, mainly because it involves moral hazarde social capital produced in financial SHOs
brings little more than a broader access to smalitderm loans and to immaterial or practical
support.

For these reasons, most people in Bujung focusopimg strategies that are strongly based on
economic capital instead of social capital. It iscm more certain and much less troublesome to inves
excess income in personal assets, to put it orb#mk, to invest it, etc. than to give it to one’s
neighbours, relatives and friends. In other wopmsiple prefer to pool their financial risks ovenei
and not over people. Economic capital can take mbomns, each of them with different
characteristics, advantages and disadvantagesrtoppies and limitations. Those characteristics ca
originate from normative, institutional limitationBom the activities and decisions of other people

involved, or from habitually and culturally detemad ‘rules of the game’. This makes that certain
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financial practices and arrangements are well gepadpfor certain purposes and less so for others,
distinctions of quality that are well recognisedtbg people who engage in them.

The main advantage of kitties and loans derivechfasisan and simpan pinjanmlies in the
imposition of illiquidity and self-constraint. Sags accumulating in financial SHOs are protected
against financial erosion because the saver hastaomediate access to his money. Furthermore,
arisan and simpan pinjamare also a form of protection for the accumulatidrsavings. However,
protection of savings is immediately also the bgjgksadvantage of financial self-help organisation
The lump sums are so inaccessible that it is diftfito activate them when adversities and defigenc
occur. Participants adrisan andsimpan pinjamoften have to wait several months before they have
access to a much-needed lump sum. It is for tlasare that financial SHOs generally play an indjrect
but not unimportant, role in coping with adversitand deficiencies.

The financial landscape of urban Yogyakarta costainarge variety of different financial
mechanisms. Though each of these mechanisms heificspharacteristics, most of them are more
readily available for coping with financial gapstie household budget. For instance, the mobitisati
of household savings in cash and in kind, and loangifts from employers, relatives, friends,
pawnshops and moneylenders appear to have a mudh pnominent role. They are much more
frequently used to cope with medical costs, sckexd, and other prohibitive expenses.

This does not mean however that we should dismigndial self-help organisations as
irrelevant for coping with insecurities. Withoutrpeipation in financial self-help organisationsany
of the most used coping mechanisms would be urablail The lump sums fromrisan andsimpan
pinjam allow people to repay big loans from relativegrids and moneylenders. In many cases, the
approaching lump sums are explicitly claimed asisgcfor such emergency loans. The contribution
of financial self-help organisations to the accuamtioh of household savings is probably even bigger.
Arisan and simpan pinjamcreate a collective pressure to save, and a mesinedl temporary
illiquidity, which enables people to save relatwdarge amounts of money. Withoatisan and
simpan pinjamfew people would be able to convert their smadomes into jewellery and other
assets, or to fill their bank accounts, savings #éin@ so welcome in times of nedd he ‘problem’, or
disadvantage, of illiquidity is solved by using dircial self-help organisations in strategic
combinations with other savings techniques andcssuof credit. Each source of money, open to the
Bujungese, can only be made use of to a limiteérgxiat particular moments, and against certain
costs. The different sources of finance allow pedpl make combinations in a useful way, so as to

adapt to their specific limitatiors.

29 A remarkable example of this is the way in whictiemding of loans frorsimpan pinjantan facilitate a
reciprocal relationship. Bu Bantoro is a blind eldevoman who is a member ofsampan pinjarmamed UKK.
Living with her children, there is nothing much tisae can do with the loans from UKK. Instead shiemds
part of the loans to neighbouring women, who coonéidit her in return. Another part of the UKK-lcashe
gives to her children, who provide her with foodiaelter.

* This juggling with social and economic capitaltiwiinancial mechanisms and arrangements involves
decision-making. The decisions that people makeaancertain extent be explained in terms of tead-
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Altogether, it appears that the way in which aiaogecurity function is usually attributed to
financial self-help organisations is somewhat prtemea Bujung’s organisations hardly provide
immediate and direct security to their participafiitseir social security function takes severalatigt
forms, each with its own advantages and disadvasiaand can considerably vary from one type of
organisation to the other. The evidence also sugdbat protection provided by financial SHOs is
closely linked to social networks and to other ficial arrangements, which participants themselves
have to combine in a strategic and purposeful whsnce, the social security function of financial

self-help organisations should be studied in cdrdesd cannot be assumadgbriori.
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